Pending sales rise to highest level in three years

SAR statistics graphics, charts appear on Pages 16-17 in this issue

Pending sales in the Sarasota real estate market once again
rose in February 2009, hitting 782 — the highest level since
April 20006, a three year period. According to statistics from
the Mid-Florida Regional MLS for members of the Sarasota
Association of Realtors®, 611 single family homes and 171
condominiums were reported under contract in February,
almost 100 more than the 683 pending sales reported in
January 2009, and 19 percent higher than the 654 pendings
reported in February 2008.

Pending sales have
now exceeded the
500 level for the 14th
consecutive month,
and the statistic bodes
well for the next two
or three months,
when many of these
pendings will become
closed sales. Pending
sales reflect contracts
executed by buyers
and sellers. The report
continues to reflect a
steady, strong pattern,
and indicates buyers
are more active in the
Sarasota market even
in the face of difficult

economic times.

“We are encouraged
by this statistic, and the word of mouth reports indicating an
uptick in showings and offers,” said 2009 SAR President Bill
Geller. “Buyers are becoming even more aware of the many
opportunities in the Sarasota market and are making offers
and executing contracts. Local Realtors® are continuing to
educate the public on our market, and this excellent chance to
purchase a great home at a very attractive price, with interest
rates at historic lows.”

Overall, there were 354 sales closed in February, compared
to 319 in January, for a 10 percent increase. The figure was
lower than February 2008, when 418 properties changed
hands. The breakdown was 260 single family homes sold, and

94 condominiums sold.

The recently enacted first-time homebuyers’ tax credit of
$8,000 should help spur sales to higher levels, Geller noted.
Those who meet eligibility requirements and purchase a home
this year prior to Dec. 1 are eligible for a tax credit of up to
$8,000, and unlike the 2008 tax credit, this one does not
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have to be repaid. This credit, combined with historically low
interest rates should help encourage more homes sales, experts
agree.

“Particularly for the first time homebuyer trying to purchase
in the Sarasota market, this is an amazing time to realize the
dream of home ownership,” said Geller. “Affordable prices,
combined with very low interest rates, plus the tax credit —
you really haven’t seen a better time to buy for decades.”

The  median
sale price for
single  family
homes declined

to $142,000 in
February 2009
from $149,950

in January
2009 — a 5.3
percent decline.
The median
sales price for
condominiums

fell to $198,000
in February 2009
from $220,000
in January 2009,
for a 10 percent
drop. These
statistics appear
to indicate the
growing number
of short sales and foreclosure sales in the market, which tend
to impact the median sales prices more dramatically than the
normal price trends.

Another important market tracker — the absorption rate
of properties on the market — continues to track lower
than last year at this time for both single family homes and
condominiums, as inventories have declined. Absorption
rate is the number of months it would take to sell the entire
remaining listed inventory in a particular category, based
upon the sales for that particular month.

For February 2009, the absorption rate for single family
homes stood at 24.1 months, compared to 25.3 months in
January 2009, and compared to 29.6 months in February
2008. For condominiums, the absorption rate was at 28.5
months, compared to 38.4 months in January 2009, and
much lower than the 44.0 months reported in February
2008.
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Sarasota MLS® Statistics February 2009
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. o Average Median Median Last Months Pending o . # New # Off
#Active | i#Sold %Sold DOM Sale Prices 12 Months Inventory Reported %Pending Listings Market
MT:ri\ih 6266 260 4.1 166 $142,000 $225,000 24.1 611 9.7 837 218
This
Month 8600 | 291 3.4 160 $285,000 | $300,000 29.6 438 5.1 1397 412
Last Year
N:'::‘:h 6319 | 250 3.9 152 $149,950 | $235,000 253 536 8.5 1018 236
YTD - 602 - 159 $145,000 - - 1147 - 1917 -

Single Family — Sale Price Vs. List Price % Rates
Jan Feb Mar Apr May Jun Jul Aug Sept Oct Nov Dec

2008 92.0 92.0 93.2 93.3 92.0 93.0 93.0 92.0 93.1 93.1 92.0 93.0
2009 93.0 93.1 - - - - - - - - - -

Statistics were compiled on properties listed in the MLS by members of the Sarasota Association of Realtors® as of March 10th, including
some listings in Manatee, Englewood, Venice, and other areas. Single-family statistics are tabulated using property styles of single-family,
half duplex, and manufactured. Condo statistics include condo, co-op, townhouse, and villa.

APRIL 2009 Sarasota Realtor® Magazine www.sarasotarealtors.com



Sizlrzigaie) LS Seerilgiles Faoruziry 2009

H Single Family

Inventory & Condo
12,000
10,000 A
8,000 -
6,000 -
4,000 -
2,000 -
O .
Feb-08 Mar-08 Apr-08 May-08 Jun-08 Jul-08 Aug-08 Sep-08 Oct-08 Nov-08 Dec-08 Jan-09 Feb-09
o H Single Family
Pending Sales | _ "
700
600 ——
500
400 -
300 -
200 -
100 -
0 -
Feb-08 Mar-08 Apr-08 May-08 Jun-08 Jul-08 Aug-08 Sep-08 Oct-08 Nov-08 Dec-08 Jan-09 Feb-09
Condo
. o Average | Median Sale | Median Last | Months of Pending o . # New # Off
#Active | #Sold %Sold DOM Prices 12 Months Inventory Reported %Pending Listings Market
I\/.Ir:r:ih 2675 94 3.5 154 $198,000 $295,000 28.5 171 6.4 386 148
This
Month 5588 127 2.3 219 $230,500 $425,000 44.0 216 2.4 618 225
Last Year
“;:f‘:h 2647 | 69 | 2.6 | 177 | $220,000 | $310,000 | 38.4 147 5.6 415 145
YTD - 168 - 162 $217,500 - - 320 - 816 -
Condo - Sale Price Vs. List Price % Rates
Jan Feb Mar Apr May Jun Jul Aug Sept Oct Nov Dec
2008 91.0 91.1 91.0 91.0 92.0 92.0 93.0 90.0 90.0 91.0 91.0 91.0
2009 91.0 90.2 - - - - - - - - - -

Median sales price is the middle value, where half of the homes sold for more, and half sold for less. Listings sold were closed transac-
tions during the month, while pending sales account for contracts executed by buyers and sellers during the month, that may not have

closed yet. DOM indicates the average number of days that sold properties were on the market before a contract was executed.
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